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Experience in sales and management for 10 years in many fields, such as retail and wholesale, conducting agreements with senior clients, managing sales Agents,
business a in environment challenging a in marketers.Work and promoters work and responsibility take to willing am I determined. highly and company.focused insight deep a me given has experience up growing and background business.independently.My of world the in scope wider a with together society and culture the in ــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــ
[bookmark: Experience]Experience
Customer service at Mobinil - Cairo
Helping customers by knowing the problem and helping the solve it by company rules.


Sales promoter at HTC - Cairo
Promotion of smart phones, by presenting them to customers and explaining the phone's settings accurately to convince the customer to buy it.


Sales supervisor at Oppo - Cairo , Giza
Supervising sales and advertising in retail stores, holding deals with shop owners, managing sales promoters.


Sales supervisor at El masa foods - Cairo , Giza
Follow up the sales team and work out sales plans for them. Follow up the inventory in the stores, make new contracts with shop owners, follow up on competitors, take the latest news about them, and develop the sales team through continuous training.



Sales supervisor at El shamas for food supplies – Cairo, Giza,
Responsible for sales and advertising, managing a team of sales supervisors and sales promoters, opening new sales areas, tracking accounts between the company and traders, monitoring the market and competing companies, and developing sales. and marketing plans to increase sales, train employees and develop plans for their development and raise productivity.

Sales City Manager At Vivo Egypt Till Now – Alexandria , behira , matroh Make an annual sales plan for the sales team
Team work training
Managing the client's needs, where all outstanding problems are solved
The ability to manage the financial accounts of the financial sector and the financial sector on it and employ money in the right place for it
And also the supervisory and coordination ability between work and clients
And finally, the company is informed of all market requirements and reports and plans are made in order to increase the company's profitability and its presence in the market.


ــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــــ
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Bachelor of Laws - Cairo University
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Excellent in English reading and writingB2B Business Strategies,  Conflict Resolution,Passionate to work Budget Forecasting,Excellent in Office programs,Time Mangement,Leadership ClientDatabase Managemaent,Big Data.
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Mini MBA at Egyptian Cultural Center. English Course at Yat Center.
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